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What an AMAZING Gift it Was

B ecause of your Gift of Giving this year we provided 448 baskets to families in need. That means 1804 people had a
meal this Thanksgiving because of you. We received some food after completing the baskets and donated it to another local
church food drive.

The turnout for both days was Unbelievable. On Tuesday evening we met at the Gig Harbor Boys & Girls Club to sort the food and
set up everything. We started at 5:00PM. If you weren’t there you wouldn’t believe how many people showed up to help. Despite the
previous days of snow and ice and the news media there had to be at least 150 people. And an hour before that we had at least 14 peo-
ple meet me at Albertsons. There we lined up to load the trucks with the bulk food order. You would have thought you were in an old
western movie where every body lined up with bucket to put out a fire. The pallets of food items, cases of turkeys and cases of 10 pound
bags of potatoes were all smoothly transferred from Gig Harbor Albertsons loading dock into One 17° U haul truck, two full size pick up
trucks, one small truck (for two trips), one SUV and one Hummer. All this was done in time to get it all to the Boys & Girls Club before
5:00 PM.

Then on Wednesday morning we kicked it into gear at 11:00 am. Again You Showed Up in MASSES. (200 to 300 or more). Thank
You All! Even as we tried to slow things down so that there would be something for everyone to do, the machine kept running. All bas-
kets were out being delivered and the rooms were cleaned up by about 5:00 PM.

As you know we are Thankful to EVERY Person that helped. Each year more and more wonderful people in this community come
together and give us a hand. I try to get you to write down your names and numbers so I can call you to say thanks and call you the next
year to come join us again. Many of you have told me “Don’t Worry I just want to be here and I’ll be back next year”.

Jeff is Ready to Deliver John checks for a tag on the basket Ol is filling a basket
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Do You Know the True Story Behind “Rudolph the Red Nose Reindeer?”’
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After the last baskets were delivered Deb
& I took a couple days to relax. It was
nice going to Moms for Thanksgiving
dinner. She is really settled back in here
in Gig Harbor.

A group of us went on Saturday to the
“Sound of Music sing Along”. What a
Fun time. And to here a theater full of
people singing is very moving.

Thank you to all my clients for a Great
Year in 2010. You made it a record year
for me. Your referrals are appreciated.
I’ll announce this years Referral Contest
Winner in January.

I’m thankful for my friends in my Elite
Experience Master Mind Group. You all
were an inspiration. You showed me I
could go to many new levels. Just a few
being our Web TV shows, webinars, and
to top it off the book we have written as a
group. I can’t wait to see the final copies
in January. Already I have many of my
clients asking for a copy.

Enjoy the Rudolph Story and the rest of
the newsletter. I’ll Talk with you next
month.
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guy named Bob May, depressed and brokenhearted, stared out his drafty

apartment window into the chilling December night. His 4-year-old
daughter, Barbara, sat on his lap quietly sobbing. Bobs wife, Evelyn, was dying
of cancer. Little Barbara couldn't understand why her mommy could never
come home. Barbara looked up into her dads eyes and asked, "Why isn't
Mommy just like everybody else's Mommy?" Bob's jaw tightened and his eyes
welled with tears. Her question brought waves of grief, but also of anger. It had
been the story of Bob's life. Life always had to be different for Bob. Being
small when he was a kid, Bob was often bullied by other boys. He was too little
at the time to compete in sports. He was often called names he'd rather not re-
member.

From childhood, Bob was different and never seemed to fit in. Bob did com-
plete college, married his loving wife and was grateful to get his job as a copy-
writer at Montgomery Ward during the Great Depression. Then he was blessed
with his little girl. But it was all short-lived. Evelyn's bout with cancer stripped
them of all their savings and now Bob and his daughter were forced to live in a
two-room apartment in the Chicago slums. Evelyn died just days before Christ-
mas in 1938. Bob struggled to give hope to his child, for whom he couldn't
even afford to buy a Christmas gift. But if he couldn't buy a gift, he was deter-
mined a make one - a storybook!

Bob had created an animal character in his own mind and told the animal's story
to little Barbara to give her comfort and hope. Again and again Bob told the
story, embellishing it more with each telling. Who was the character? What was
the story all about? The story Bob May created was his own autobiography in
fable form. The character he created was a misfit outcast like he was. The name
of the character? A little reindeer named Rudolph, with a big shiny nose.

Bob finished the book just in time to give it to his little girl on Christmas Day.
But the story doesn't end there. The general manager of Montgomery Ward
caught wind of the little storybook and offered Bob May a nominal fee to pur-
chase the rights to print the book. Wards went on to print Rudolph the Red-
Nosed Reindeer and distribute it to children visiting Santa Claus in their stores.
By 1946 Wards had printed and distributed more than six million copies of Ru-
dolph. That same year, a major publisher wanted to purchase the rights from
Wards to print an updated version of the book. In an unprecedented gesture of
kindness, the CEO of Wards returned all rights back to Bob May. The book
became a best seller. Many toy and marketing deals followed and Bob May,
now remarried with a growing family, became wealthy from the story he cre-
ated to comfort his grieving daughter.

But the story doesn't end there either. Bob's brother-in-law, Johnny Marks,
made a song adaptation to Rudolph. Though the song was turned down by such
popular vocalists as Bing Crosby and Dinah Shore, it was recorded by the sing-
ing cowboy, Gene Autry. "Rudolph the Red-Nosed Reindeer" was released in
1949 and became a phenomenal success, selling more records than any other
Christmas song, with the exception of "White Christmas." The gift of love that
Bob May created for his daughter so long ago kept on returning to bless him
again and again. And Bob May learned the lesson, just like his dear friend Ru-
dolph, that being different isn't so bad. In fact, being different can be a blessing!
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Real Estate Question of
the Month

If You Want it Sold, Don’t Personalize
Your Home —What?

“7 hat do you mean Don’t Personalize my

home? I Live here! NOW Wait, think
about what you just said. You live here. NOT
THE BUYER.

When you are ready to sell your home it has to
become a HOUSE. The house is not a personal re-
flection of you but a Home is. Buyers will buy a
HOUSE then personalize it to be their Home.

Go to www.DavidCathers. TV Listen as Melanie
Warren our Staging Expert shares her Important
Key Points on this Subject.

After watching make sure you sign up for your
free copy of this video transcript. Go to the box to
your right and fill in your name and email ad-
dress and receive notice of future TV Episodes.
And don’t forget to tune in each week. Don’t miss

a Single Episode of DavidCathers. TV
Be sure to leave your comments and questions
for future shows!

Then send me your answer for a chance to win
your FREE Movie Passes.
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V(:It.n:lble?‘(’-e6 feports for Buyers and Sellers mailed to you at no cost or
obligation. Call anytime, 24 hours a day to 1-877-560-0175 and enter the

ID# of the Information that you would like to receive.

1. SAVE THOUSANDS- Find out how you can save thousands of dollars

when you buy a home ... ID# 1014

2. STOP PAYING RENT- Learn how to buy your first home for as little as

renting ... ID# 1001

3. HOW TO BUY A HOME WITH AS LITTLE AS NO MONEY DOWN
... ID# 1025

4. 10 BEST BUYS HOT LIST— Receive a FREE list of the most current Best

Buys in your desired location and price range ID# 1040

5. 9 BUYER TRAPS— How to avoid these common traps that could cost you

the home of your dreams.... ID# 1018

1. 11 HOME INSPECTION PITFALLS— Learn about these common and costly
traps BEFORE you list .ID# 1003

2. COSTLY HOMESELLER MISTAKES-
mistakes and save yourself thousands of dollars when you sell your
. ID# 1000

Learn how to avoid these common

home...
3. HOW TO SELL YOUR HOME WITHOUT AN AGENT ... .ID# 1017

4. FIND OUT WHAT AREA HOMES ARE SELLING FOR- Receive a Free

computerized hotlist of recent home sales and current Listings ..ID# 1041

dCathers ™

For More Information: Visit: www.DavidCathers.com or Call 253-278-9251
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November Quiz Question

If You Want it Sold, Don’t Personalize Your Home —What?

Hint: the answer is somewhere in this newsletter...

Last Months Winner is Barbara Sikes

Mobile: 253-278-9251
Fax: 253-857-8700
Email: david@davidcathers.com

IN THIS ISSUE
An Amazing Gift it was

Cathers Corner
The True Story of Rudolph

Real Estate
Question of the Month

December Quiz
Question

Everyone who calls
278-9251 or emails
(David@DavidCathers.com)
the correct answer by the
30th of this month will be
entered into a drawing for
Free Movie Pass for Two.
Enjoy a night out with

someone special on me.
(Your Odds are better
than you think)

This Month’s Vendor Highlight:

Buzz Wireless

Kevin Rose

Can you believe there is someone selling cell phones that speaks English? And
what about Real Customer Service? It’s True and I’ve found him! His name is

Kevin Rose. And once again I found him through the power of referrals.

When I needed a new phone a friend told me to call Kevin. He told me this guy
can explain these phones. How to use the features. He will even spend time with
you. THEN Kevin will call you in a day and follow up to see how you are doing.
And if you have questions, and I did, Kevin will sit down with you for hours if
need be until you get things resolved.

This is the level of Customer Service you hope for with any Superior Company.
But I’ve never found it in the cell phone business, Until Now.

So quit wasting your time at any other Phone stores. Go see Kevin Rose at
919 Pacific Ave., Tacoma, WA 98402. You can call him first at 253-471-2675.

You Will Be Glad You Did!!



